The Absentee Owner Guide:

From LEAD TO LISTING

Absentee owners are a highly motivated seller segment in today’s real estate
market—iIf you know how to reach them. Here’s how to identify this niche,
connect with, and convert them.

ldentify the Right Owners

Start by sourcing absentee owner lists from property records, tax roll data, or
predictive platforms.

OR SAVE TIME! On ProspectsPLUS!, you can target and download a list of
absentee owners In just minutes using our MapMyMail tool—no guesswork,
Just precise leads.

Connect with Empathy and Relevance

Use carefully crafted scripts that address pain points like tenant

turnover, rising insurance costs, or maintenance fatigue. Position yourself as the
solution—not the salesperson.

Send Targeted Mailers

Design postcards that highlight benefits like free property valuations, stress-free
selling options, and buyer connections. Include a clear call to action.

No time to design a postcard? ProspectsPLUS! has done-for-you postcard
templates designed to target absentee owners—send out in just minutes.

Follow Up with Purpose

Follow your Initial outreach with a phone call, second mailer, and/or email. Most
agents quit after one attempt—don’t be them. Build trust through consistency:.
TIP: Launch an Absentee Owner Scheduled Campaign out of ProspectsPLUS!
and stay In front of this market month after month without effort.

Ready to convert absentee owner into listings? Get started on
ProspectsPLUS.com! ah ProspectsPLUS!"

Making Marketing Work...




